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South River Technologies Reports Record Growth in 
Asian Market Sales 
 

ANNAPOLIS, MD – January 31, 2006 – South River Technologies announced today that 
it has experienced record sales growth within the Asian market in 2005. SRT saw sales 
climb in China, Hong Kong and Korea with the most significant numbers appearing in 
Japan where orders increased a record 60%. SRT has been steadily increasing the number 
of OEM and reseller partnerships throughout the region, resulting in significant sales 
growth within the past year. 

Japan-based Marron Craft, Inc., SRT's top reseller in Asia, has been one of the major 
catalysts behind the 2005 growth. Marron Craft's sales grew by more than 72% over their 
2004 sales. "In 2005, South River Technologies' products sold extremely well in the 
Japanese market. As the exclusive distributor in Japan, we are very proud of these sales 
results," claims Matsusaburo Tsukuda, Managing Director of Marron Craft, Ltd. "With 
the positive outlook for Japan's economy this year, we expect even greater success in 
selling the innovative products from SRT." 

Forming OEM and reseller partnerships continues to be a key part of SRT's success 
throughout Asia. SRT formed a strategic partnership with integrator, Macroview Telecom 
Limited, who assisted SRT in completing a major OEM agreement with Hong Kong 
Broadband Network (HKBN). Macroview delivered a localized WebDrive solution in 
Chinese Mandarin, enabling HKBN to provide secure file access and storage service to 
its customers. 

About South River Technologies 
Founded in 1996, South River Technologies develops file management software for file 
collaboration, shared access and website management. The SRT family of products 
provides strong security for encrypted data transfer. SRT's unique client technology, 
commercially available as WebDrive®, integrates into the Windows environment, 
creating an instantly familiar interface for users -- ultimately reducing training and 
support costs. Independent software vendors license SRT technology to offer added 
functionality to existing product suites.  
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